Saab Underwater
Systems constantly
develops, adopts and
improves new
technology to meet
changing customer
needs, as Lars
Tossman reveals
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Saab has recently strengthened its
position in the undenwater market
with the acquisition of Seaeye
Holdings Ltd and its subsidiary
Seaeye Maring. This acquisition
complements Saab Underwater's
vehicle product portfolio with several
successful applications and brings
company into new markets withir
the offshore industry.

Seaeye, with approximately 50
employees, is located in Farehar
Hampshire on the south coast of

now in a better position to target the
increasing maritime security market.”
He adds: "Due to the decrease in
the defense market anc volatile
ol and gas industry we now have to
offer better solutions to cur
customers to be able to remain at
the forefront of the indl
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market has great potential fo
at the mor due to the
pressure on harbour protection. We
vant to be prepared for this market
in order to maxdmise any potential
opportunities.”

Saab Undeny
of the
undenwat
global market v .
products, senvices and solu

Lars comments: “Our key strength
is that we are very good at operating
n shallow waters. We are able to keep
disturbing noises cown to a minimum
from our vehicles and identify the

er Systems is one
rid leaders in the area of
tems, senving the
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and are now one of the leading players

on the market.”

He continues

hy with our main customers in
Sweden - the Swedish Nawy - and
together we have invested and
developed new products for 1
shallow water emvironment. In addition
continually have ciose
h cur clients to ensure we
are meeting their needs. We spend a
18 hoiding meetings with our
omers, which helps us to
e areas we can improve.”
o co-operation with its
customers, Saab remains at the
forefront of product innovation
the global mark ce, The company
y Investing heavily in the
ment of a new autonomous
range. Lars expla he
ROVs we operate today are powered
through a cable, which cox
vehicle and its movements. The
market is now dema
autonomous vehicles that can operate
without any connections.
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He continues: “We are developing
a completely autonomous ROV,
which can either be connected to a
cable or be operated independently.
This is currently being introduced to
the market and is proving to be very
successful,

“In add to this, we have also
rvested in a submarine ROV, This is
a small ROV, which can be fitted in
the torpedo tube of a submarine. As
a result of this, the submarine cames
the ROV on all its operations, v
provides many benefits. If the
submarine gets damaged in a
then the ROV can help to fix it
and it can also be used to guide
the submarine through dangerous
ming figlds."
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h is torpedo-shaped.
be used for

Saab is continually

promoting the comgpany, as Lars

demonstration in Australia where we
showcased the new products we
have been developing. This was
over a two-week peniod where we
promoted the benefits our
MOUS range can provide for
our customers. This was a great
success for the company.”
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